Discover How You Can Earn a Six-Figure Income From Other People’s Property
“You’ll never look at another property in the same way ever again”

From the desk of:

Grant Delmege

Property Consultant

Time/Date

Dear Friend,
I’m Grant Delmege and for the past 3 years I’ve been quietly making over £200,000 a year from other people’s property. I don’t actually buy anything and I don’t sell anything. I simply find suitable properties for people, arrange introductions between the interested parties and help them complete the sale. 
Now when I first started out in this business I didn’t know a single thing about being a property consultant, but I learned fast. And the reason I learned fast was because after I banked my first 4-figure commission cheque, I realised this business offered more than real potential to earn a substantial income.
When I sat down and analysed what I had actually done to make so much money for doing so little work, it soon became clear that I could make an absolute fortune from this. Soon after, there came a point when everywhere I looked I could see profits. Old disused office blocks and factories, which in the past wouldn’t have warranted a second glance, were now high on my hit list.
Closed shops and petrol stations, which I once only considered as sad business failures, suddenly became the absolute focus of my attention. Plus, residential properties, in the right location and with the right features were soon providing me with a regular income stream. And all this was just for starters. 
I could see profits in almost every single unoccupied bricks and mortar building I looked at. And now, I’m about to tell you how you can join me in what has become the most lucrative property business ever. I’m going to reveal to you exactly what I do to earn more than £200,000 a year.
This really is something you can easily do.
What Is A Property Consultant?
This is a question I get asked quite frequently. People often mistake my business for that of an Estate Agent’s. And whilst there are many similarities in our professionalism and business ethics, our roles are quite different. That said, estate agents account for some of the most important business associates I have, along with numerous property developers. 
But I’m not an estate agent and I’m not a property developer and neither am I a property investor. But property has certainly formed a solid foundation on which I’ve built my very profitable business, and is at the heart of my amazing financial success. 

Basically, all I do is find suitable properties and development land for and on behalf of my clients. It really is that simple. And the best part is, they pay me very well for doing it. Is this something you could do? Of course it is.
Finding clients is not very difficult. There are so many property developers and companies looking to relocate or expand their businesses, plus many thousands of property investors and individual house buyers out there, all with similar requirements. You could literally begin to build a valuable client list within a very short period of time. It’s only a matter of introducing yourself and your services to them by telephone or letter.
Finding suitable properties and development land is not that difficult either. Firstly, all you have to do is look around your local area, and then gradually expand your searches to the surrounding areas. In no time at all you could build a list of suitable properties together with an ever growing list of eager clients. It then becomes your job to match the property with your client’s requirements, arrange introductions and you’re pretty much done. 
That’s what a property consultant does and it’s what I do every day. It’s also something you could do.
Now don’t worry, there’s no buying or selling involved on your part, so there’s no financial risk whatsoever. You simply make a lot of money by dealing with other people’s property.
Do You Need Any Qualifications To 

Become A Property Consultant?
The short answer is no. There are no qualifications necessary for simply introducing clients to suitable properties. There are no courses and no exams, but you do need to have the ability to communicate effectively with your clients and property owners, at all levels.

But, although qualifications are not a requirement, experience is key to your long-term success. It’s just like starting out in any other business. You have to learn the ropes, make a few mistakes, learn from them and then move on. And just like any other business, property consultancy is a steep learning curve. But the big pay off is, the more you learn and the more you know, the more you can earn.

So, how do you get into this business without any knowledge or experience whatsoever? 
There are only two ways. You can start out on your own from scratch, like I did, and make a few blunders here and there. You could end up saying the wrong things to the right people and the right things to the wrong people, like I did. You could spend many wasted hours on the phone, writing letters and scouring the streets. Or…
You could get some help and guidance…from someone who is already a successful property consultant. Yes that’s me, but more on that later. 

In the meantime, let’s look at this exceptional opportunity in a little more detail. Firstly, have you got what it takes?
Is This Business Right For You?
This is not the type of business to suit anyone and everyone and it’s definitely not a get-rich-quick type of business, if there really is such a thing. But it is suitable for anyone of any age or gender.
You’ll be working by yourself for the most part, although depending on your workload there may well come a time when you’ll need some extra help with your business paperwork and other routine duties like answering the telephone, sending faxes and answering emails.

As you might expect in this industry, you will need to be of smart appearance, friendly and be able to communicate with people of all age groups, from all cultures and from all types of backgrounds.

You’ll need to be self-motivated, self-disciplined and be able to set yourself goals and targets.

You’ll need to be punctual with good time management skills and above all, you’ll need to be highly professional at all times.

You must be prepared to put in the time, effort and enthusiasm associated with such a high income opportunity, but your focus and dedication will be well rewarded.

Over the years, I have found that honesty and integrity are essential characteristic requirements of this business. Always be open and transparent with your clients. They will very much appreciate it and will recommend you to others.

If this sounds like some of the positive attributes you’d include on your CV, then you’ve got the job.

But it’s unlikely you would apply for any job unless you knew exactly what kind of salary was being offered. And that’s what we’ll look at next…

How Much Money Can You Earn As A Property Consultant?
Answer: The sky’s the limit. That’s right! There really is no limit to how much you can earn. The only limiting factor is the actual amount of time you will have to devote to each project. But, if you want to grow your business, you can always take on staff to do all the routine and mundane jobs, which would release more of your time to make even more money.

The money you make is the commission you charge for your services. And just like an estate agent’s fees, it’s a percentage of the development site or property’s sale value. Between 2% and 3% is the usual going rate. So if you found a commercial property valued at say £1 million and matched it to your client’s requirements, your cut would be £20,000 at 2% or £30,000 at 3%.

And that’s for just one deal!

Five other similar deals in just one year would provide you with an income of between £120,000 and £180,000.

Imagine if you put together an even bigger deal. A property valued at say £3 million would bring you £60,000 at 2% commission. Commercial properties of this value are quite commonplace in every town and city in the country.

Then there’s the residential properties. It’s quite acceptable to ask for a retainer fee whilst searching for a suitable property for your client, and charge a percentage of the property’s sale value on exchange of contracts.

Sometimes a client may request you search for a suitable property outside your usual location, and for this service you can charge around £350 a day plus expenses.

So you see. A six-figure income is not only very achievable, it can be expected. And remember! All you’re actually doing is introducing property owners to property buyers. You don’t have to buy anything and you don’t have to sell anything. Business surely doesn’t come any easier than that.

I’ve only been operating my own property consultancy business for a little over 3 years and I can easily make well over £200,000 a year. It’s the easiest money I’ve ever made. And with my help and guidance, you can do exactly the same as I do.

Now let’s take a look at how I can help you set up your own property consultancy business.

I’ll Help And Guide You To A Six-Figure Income
As I’ve already explained, the actual work of a property consultant is quite simple but getting started and making a lot of money in a relatively short period of time, takes effort and dedication. Like everything in life, knowledge and experience comes at a price. But you can get a big head start by letting me help and guide you every step of the way.

That’s right! I’ll show you how I operate my business and how you can do exactly the same in your own area. I’ll explain in detail how to find properties that you would never have known were available for development. I’ll tell you how to find the owners of empty properties and how to approach them. I’ll advise you on building your client list and tell you who you should be including into your business circles.
You’ll have the benefit of all my experience and knowledge at your fingertips, and more. I’ll provide you with all the vital information you need to be able to start your own property consultancy business in the shortest possible time. And what’s more, I’ll be there for you every step of the way.

I’ve written the essential guide to your success in this business and unlike many other ‘business opportunities’ around today, I will be there to support you. All you have to do is contact me with your questions or queries and I’ll give you the answers and suggestions and advice you need to be able to build your business to the same level as mine.
Read on to learn more about this exciting and very rewarding property consultancy business and find out how you can get involved today.

Testing Your Highly Profitable Business Venture
Part-time or full-time - the choice is yours.
No one can be 100% sure that their new business will succeed, so if you’re a little uncertain I suggest you start part-time, like I did. I had a very secure job and didn’t want to risk my livelihood, although I fully understood that there is always some element of risk with any new business venture.

I started working in this business in my spare time during the evenings and at weekends. I devoted as much time as possible to planning my business at every stage. You’ll probably find, just as I did, that the planning stage is just as exciting as the actual business itself. 

I started out by finding and listing suitable properties in my local area. I then made contact with the property owners, which was usually by letter, introducing myself and my services. And because I wasn’t trying to sell anyone anything, I always received favourable replies. After all, I was about to do them a big favour.
At weekends I would call into the local estate agents, introduce myself and leave my contact details. I have always found estate agents, both residential and commercial, to be very approachable and it wasn’t long before I built up a rapport, not to mention a very long list of them. And it wasn’t long before I completed my first ever deal.

You’ll soon find, as I did, that once you’ve successfully seen the deal through to conclusion, doing it over and over again gets easier and easier. Confidence washes over you and nothing seems impossible. And it’s this positive attitude that will help you overcome any self doubts and see you off to your next deal.

Soon, like me you’ll be so busy that your workload will determine your status and you might then have to decide to specialise, cut back or go for it. Either way, whichever path you choose to direct your business, you’ll be making good money for doing little more than simple introductions.
Who Will Your Clients Be?
Your clients will come from various backgrounds and may have totally different interests in the property market. 
Property developers, both residential and commercial, will be looking for properties to either renovate or to completely rebuild. They will also be looking to acquire land on which to build new properties and again these could be residential, as in housing estates or commercial, as in business parks.
Nursing and health care companies, generally operating within the private sector, are always looking for new suitable properties. And as most of these types of premises sell for around £2 million and upwards, commission payments can run into high five figures.
Residential home buyers will always be there, as everyone needs somewhere to live. And there’s no need to worry. Your business will not be affected too much by fluctuating house market prices, as you’re not actually in the business of buying and selling. You will simply be offering a finding and introductory service, for a fee of course.
Property investors have sprung up all over the country and it’s no big surprise why. Putting money into bricks and mortar is a pretty safe bet regardless of market prices. What goes up may come down a little, but what goes down can come back up dramatically, bringing handsome rewards for the property owners.
Buying to let currently appears to be a fashionable way of investing in property and in my experience appeals to both the young and not so young. (Your clients should consider this type of investment as being a long-term project, as residential property values are very prone to the peaks and troughs of the interest rate syndrome). 
So your clients will be residential and commercial property developers both large and small. Companies and businesses looking to expand or relocate, together with individual home buyers plus short and long-term property investors. Enough clients to keep you in business for the rest of your working life!

Are You Ready To…

 Become A Self-Employed Property Consultant?
As I mentioned earlier I have written a comprehensive guide to help, assist and advise you every step of the way in your new business. And I’ve explained that it’s easy work and it’s very, very profitable. So apart from the obvious attractions, why should you become a self-employed property consultant?

Being self-employed and running your own business has many advantages over working for someone else and here’s just a few to consider.

[image: image1.png]


 You will be your own boss. If you’ve been slaving away at your job for any number of years then surely you must realise you will never be rich or even wealthy working for someone else. All you are doing is making someone else rich at your expense. If you have to work, and most of us choose to do so, then you might as well work for someone you can trust, someone who is going to respect you and someone who is happily going to pay you a lot more money for less effort. That someone can only be YOU.
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 Work your own hours. Although you have to make yourself available to meet your clients at mutually agreed times, your actual working hours will depend on you. You could work part-time, full-time or flexi-time. You can take time off when you want and work when you want. Ultimately, the decision will be yours.
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 No limit to your earnings. Your income potential is unlimited but there is only so much anyone person can do in a single day. If you want to increase your earnings further you only have to employ someone to take over the routine work, which will allow you more time to develop your business interests.
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 Work from home. Most property consultants are sole traders and unlike estate agents, who need a business premises to display their offerings, you can work from your back bedroom. You’ll be meeting your clients at their premises or over lunch, so there’s no need for a fancy office with all the additional overheads. But, if for any reason it’s not possible to work from home, there are plenty of small offices available at very affordable rents with short-term letting options.
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 Experience the good life. With earnings potential in the range of £100,000 to £200,000 and above, the good life is yours for the taking. It means you can drive the quality car of your choice, live in the house of your dreams, holiday to some of the most exotic places in the world and provide all that you want for your family and close friends.
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 Freedom. The most treasured aspect of my business is the freedom it allows me. I’m free to choose how I live my life and I live my life in a way that suits me. You can’t put a price on freedom but having enough money can certainly make it a real possibility. In this business you can make so much money in a relatively short time, and if you’re a little savvy, you could retire with most of your life still ahead of you.

What You Will Need To Get Started
The tools of this trade are quite the everyday items we’ve all become very familiar with, and are very likely to own anyway. 

A car or van. As you’ll be travelling around looking for property and meeting clients, your own transport or someone that can drive you is essential.

A computer. It can be a desktop PC or a laptop. Either way it will become your most important tool as your whole business will come to depend on it.
A local plan. Simply a street map of your local or chosen area, from which you can identify sources of possible development sites, and locate neighbouring properties.

A very useful software program, which is not essential but highly recommended. I’ll give you more details in my guide. I’ll also share with you my source for finding care and nursing homes. Remember! These properties can sell for £millions!
And finally, you’ll need my comprehensive, step by step guide to becoming a professional property consultant. You could of course set up in business without it, but why bother? Taking advantage of my sound knowledge and experience of the property industry should be your first consideration.

Without it you could become bogged down in the legal aspects of this business. You could end up spending a lot more time working in your business instead of on your business. You could lose big deals and make a lot of costly mistakes. I know, because that’s what I did when I first started out.
It makes good business sense to get advice from someone who has been there and done it, and that’s exactly what I’m offering you. But that’s not all…
No Catch – No Gimmicks – Here’s What’s On The Table
Everything I’ve told you so far is true about this business and that includes the earning potential. I make more than £200,000 a year from my business, which is basically just an introduction service. I find a suitable property, locate its owner, put them in touch with someone who wants to buy that property, help them manage the deal through to a successful conclusion then charge them a commission for my part.

If that doesn’t sound too difficult, it’s because it isn’t. But, like any business, learning the ropes can be slow and being unaware of the pitfalls can prove to be very problematic. My guide can help you get started in this business in a very short time and put you right on track to a six-figure income.

In my guide I explain exactly:

· What a property consultant does    
· Who your clients will be 

· What your clients are looking for
· How to deal with property owners                                                

· What I charge and what you should charge for your services  
· We’ll look at the options of starting part-time or full-time                                                              

· We’ll look at whether you should form a company or operate as a sole trader
· I tell you why property market fluctuations are good for your business
· I detail a property speculation opportunity for you (minimal outlay required)                                       

· We’ll look at the tools of your trade                                                                

· I provide you with a key contacts list                                                                     

· I supply you with a customisable terms and conditions contract template
· I supply you with a draft letter of introduction, which you can customise.   
Plus, I identify all the key points at every stage of this business, which you can use as your check list or reference manual.

The information provided in my guide is all you’ll need to be able to set up in business and be on your way to earning a very good living as a property consultant, and in the shortest possible time. 
And remember! You will never have to buy or sell anything. There’s absolutely no financial risk on your part. You’ll earn a six-figure income from other people’s property

And the price for all this vital information? It’s just £49.97                          
But wait! There’s more…
I’m so confident my guide will reveal all the necessary information, strategies and techniques you will ever need to succeed in the property consultancy business, but just in case you’re a little skeptical about this unique opportunity, I’m also including my unconditional guarantee.
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Buy a copy of my guide today, and at any time over the next 12 months, you can take full advantage of my ‘no-quibble’, no questions asked, money-back guarantee. 
Yes, that’s a full 12 months.

Plus, I’ll even go the extra mile…

I want you to succeed in your own property consultancy business and if that’s what you want too, I’ll be there for you during your first 12 months. Not only will you have my written guide to help you, I will also make myself personally available to you. 
You can contact me by telephone or email, whenever you need additional advice, guidance or mentoring.
I must stress that due to time limitations I will only be able to accept a limited number of trainees onto this course, so intake will be on a strictly first come first served basis. When I’ve reached my intake limit, I will have to withdraw this offer. So I advise you to buy a copy of my guide now, while there still are places available.

Buy now and download instantly!

It’s just £49.97

Buy Now

I look forward to meeting you on the other side.
My warmest regards,

Signature (scan)
Grant Delmege

Property Consultant

P.S. I’ll provide you with all the information, advice and tips you need to succeed as a self-employed property consultant. You won’t have to sell anything and you could be earning a six-figure income within a relatively short period of time.
P.P.S. I’m so confident in my ability to help you that I’ve guaranteed my offer for 12 whole months, plus I’ve also included 12 months personal telephone and email support.
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